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1 IlepeyeHb IJIAHUPYEMBIX Ppe3y/IbTAaTOB O0yYeHHs MO JUCLHHUIUIAHE, COOTHECEHHBIX C
IUIAaHUPYEMbIMH pe3y/IbTaTaMHU 0CBOEHHs 00pa30BaTe/IbHOM MPOrPaMMbI

1.1 [ducouniuHa «MapkeTHMHroBasA JIMHITBHCTHKa» o0ecneunBaer (opMupoBaHue
C/IeAYIOIIUX KOMIIeTeHINH C y4éTOM UHAMKATOPOB UX AOCTHIKEeHHUS

Kopa, HanMeHOBaHHe KOMITeTEeHIIUH Kop uHANMKaTOpa KOMIIeTeHIUHI

[TK-11 CriocobeH 0OCyIIeCTB/IAThL METOAUYECKYIO
TMO/IIeP)KKY OpraHU3alvM U peain3aliy busHec- IIK-11.2
TIPOLIECCOB B pPAMKaxX MEXXKYJIbTYPHOIO B3aWMO/1eHMCTBUS
[TK-7 CriocobeH pea/30BbIBaTh MpeANIPUHUMATE/TECKIE
MIPOEKThI B Cpepe IMHTBUCTUUECKOTO COTIPOBOXK/EHMUS IIK-7.2
MEXXKYJIbTYPHOU KOMMYHUKaLUU

1.2 B pe3yibTaTe 0CBOEHHUsI JUCLUIIMHBI Y 00yYarOIUXCA AO/DKHBI ObITH ChOpMUPOBaHbBI

Kopg,

CopepxaHue HHAUKATOpA Pe3yabTaT 00yuyeHust
HHAUKaTOopa

3HaTh OCHOBHbIE IIPUHLIUIIBI
OpraHU3aluM B3auMO/IeHCTBUS MEXY
y4aCTHUKaMH{ Opa30BaTeIbHOr0
Tipoliecca Ha OCHOBe MapKeTHHIa
Ymetn BricTpauBath MoJie/nb
B3aUMO/IEMICTBUS MEXKJY yUaCTHUKaMHU
Ou3Hec-mipoliecca

BrnapeTb TeXHOIOTMSMU CO3/laHUS U
COBEPILEHCTBOBAHUS MOJie/ien
B3aUMO/IEMCTBUSI

3Hathb TeopeTnyeckue IoJI0KeHUs U
TIPUKJ/IaJ{Hble aCTeKThl MapKeTUHT OBOU

CriocobeH oCyIIecTB/STh
MeTOZMYeCKYI0 OpraHU3aL{Hio
IMK-11.2 yueOHOTO Tpoljecca,
OCYIIIeCTBJIIEMOT0 B paMKax

OU3HeC-COTpy/THUYeCTBA

JIMHTBUCTUKU
CriocobeH oCy111eCTB/ISATh YMeTb UCII0/1b30BaTh UHCTPYMEHTHI
[1K-7.2 MapKeTHUHI0BOe JIMHTBUCTUYECKOe | MapKeTHHIOBOM JIMHIBUCTUKU NPU

COTIPOBOXKZeHHe OH3HeC-TIPOEKTOB | COTIPOBOKEeHNH OH3HeC-POeKTOB
Bnagers MeTojaMu U IpueMamMu
COBpPeMeHHOM MapKeTUHT OBOM
JIMHTBUCTUKU

2 MecTo aucuuniMHbl B cTpykrype OOII

V3yueHue AUCLUIUIMHBI «MapKeTHHroBasi JTMHTBUCTHKa» 0Oa3vpyeTcsi Ha pe3yJibTaTax
OCBOEHMUSsI CJIeIYIOLUX JUCLIUTJIMH/TIPAKTHK:

MUCILMITIHA SIBJISIETCS TTPe/IIeCTBYOMeH /IS JUCLIATUTAH/TIPAKTHK:
3 O0beM AUCIHMILIMHbBI

O6Bem aucHMIUIMHEL cocTaBasgeT — 3 3ET

TpyaoeMKOCTh B aKkajeMHUYeCKHUX Yyacax
(OpuH akajgeMUyeCcKUii yac COOTBETCTBYeT 45
MHHYTaM aCTPOHOMHYECKOT'0 yaca)
Bcero | Cemectp Ne 8

Bup yueOHO# padoThI




OO0111ast TPYZAOEMKOCTD IUCIUTTHHBI 108 108

AyIUATOPHBIE 3aHITHS, B TOM UHCJIE: 70 70
JIEKITUU 42 42
nabopaTopHbie pabOTEI 0 0
TpaKTUYeCKUe/ceMUHapCKye 3aHsATUs 28 28

CamocrosiTenbHasi pabora (B T.4. 38 38

KYPCOBOE MPOEKTUPOBaHue)

TpyA0eMKOCTb NPOMEKYTOUHOU 0 0

aTTecTalyu

By npome)xyTouHOM aTTecranyu

(MTOrOBOTO KOHTPOJISI TIO AUCLIUTI/IMHE) 3auer 3auer

4 CTpyKTypa U co/iep>KaHue JUCLUIL/INHbBI
4.1 CBojHbIe JaHHBIE 110 COJePKaHUIO0 U CIIUII/TUHBI

Cemectp Ne 8

Bujbl KOHTAaKTHOH PadoThI
HaumMeHoBaHHe CPC dopma
Ne pa3jiesia ¥ TeMbl Jlexupn JIP M3(CEM) TEKyfl[EI‘O
n/n Kon. Ko Kon. Kon.

C o o o o 0 0
JUCHUILTUHBI Ne Yac. Ne Yac. Ne Yac. Ne Yac. KOHTPO/IA

1 2 3 4 5 6 7 8 9 10 11

OcHOBBI U
MIPUKJIa/iHbIE
3a7lauu
COBPEMEHHOT0
1 MapketuHra. / The 1 4 1 2 Acce
essence and
applications of
contemporary
marketing.

OcHoBBI
TOKYTIaTeTbCKOT0
ToBeJleHus. /

2 Consumer 2 2 2 2
behavior: how
people make
buying decisions.

TBoOpuecko
e 3ajaHue

CermeHTarust
PBIHKA U
MO3ULIMOHUPOBaHU
3 e. / Market 3 4 3 2
segmentation,
targeting and
positioning.

TBopuecko
e 3a/laHue

KoHkypeHTHBIE
CTpaTeruu u
KOHKYPEHTHbIe
rpeuMylLecTsa. / TBOpUecko
Competitive e 3a/laHue
strategies and
competitive
advantages.

5 WHrerprpoBaHHble 5 4 4 2 TBopuecko
MapKeTHHIOBble e 3aJjaHue




KOMMYHUKALMK. /
Integrated
marketing
communications.

MapkeTtuHrosas
JIMHTBUCTHKA:
TTOHATUMHBIN
armapar u
COBpEMEHHbIe
¢yHKIMH. /
Marketing
linguistics:
conceptual
framework and
modern features

TBOpuecko
e 3aJjaHue

MapKeTHHIOBBII
JUCKYPC Kak
00BeKT
JIMHTBUCTUKHU. /
Marketing
discourse as an
object of
linguistics.

18

TBopuecko
e 3a/laHue

MapKeTHHTOBbIE
TEeKCTHI. /
Marketing texts.

[Ipoekt

PexamHbIi 06pa3
Kak OCHOBHOE
TIOHSITHE
MapKeTHHT OBOU
JIMHTBUCTUKMU. /
Promotional image
as a basic concept
of marketing
linguistics.

Pecepar

10

HeliMuHr Kak
UHCTPYMEHT
MapKeTHHT OBOU
JIMHTBUCTUKMU. /
Naming as a tool
of marketing
linguistics.

10

8,9

TBopuecko
e 3a/laHue

11

CaliT u ero
HaroJiHeHue. /
Website and its
content.

11

10

TBopuecko
e 3aJjaHue

12

MapKeTHHr OBble
TIPOEKTHI U UX
JINHTBUCTHYECKOe
COIPOBOXJEeHHUe. /
Marketing projects
and linguistics
support

12

11

TBopuecko
e 3aJjaHue

13

SA3bIKOBEBIE
HCCIIeIoBaHMs B
MapKeTuHre. /
Language research
in marketing.

13

12

0630p
cTaTbu

IIpomesxyTouHas
aTTecTalys

3auer

Bcero

42

28

38




4.2 KpaTKoe cofiep)xaHue pa3/ie/ioB 4 TeM 3aHATHH

Cemectp Ne 8

Ne Tema Kpartkoe coaepxaHnue

1 OCHOBBI U NpUKJIaJHbIE Cy11HOCTb KOHLIENLIMM MapKeTHHIa, ee 3BOJIIOLIUS U
337jla4y COBPEMEeHHOI'0 cocrassisrolre. Buael v Tunel Mmapketunra. [Ipouecc
mapkeTuHra. / The MapKeTHWHra. VIHCTpyMeHTbI MapKeTHHra. LleHHOCTb
essence and applications | Kak OCHOBHO# KOHIIEMNT. MeHst0I11asiCsl poJib
of contemporary MapKeTWHra. BHelllHsIg U BHYTpeHHsIs Cpe/ia.
marketing. [Togxopae! kK aHanu3y MapkeTuHroBou cpeabl (PEST,

SWOT, SNW aHanu3). AHanuTHueckas rofjepKka
OyAyILMX MapKeTUHIOBBIX pelleHHnH.
WHucTpymenTapuii MapkeThHra. TpaiMLIMOHHbBIN 1
pacIIMpPeHHbI MapKeTUHIOBBIN KOMIIIEKC.
MHCcTpymMeHTBI KOMILIEKCa MapKeTHHIa U UX POJIb B
JOCTKEHUU MapKeTHHIOBbIX Lie/lel.

2 OCHOBBI CyLLHOCTb MOKYTaTe/bCKOro roBeAeHust. Mogenb
TMOKYTIaTe/IbCKOr0 TIPUHATHS pelleHus O MOKyNKe. XapaKTepUCTUKU
roBeZieHus1. / Consumer | MOKYIIOK U PbIHOYHOTO MPe//I0’KEeHMUS.
behavior: how people
make buying decisions.

3 CermeHTaLMs pbIHKa U CyILLHOCTb U COZlepKaHue npoLiecca cerMeHTaLuu.
MO3ULIMOHUPOBaHKUE. / IMoaxoapl K cCerMeHTUPOBAHUIO PLIHKOB. LleneBoit
Market segmentation, MapKeTHHT U ero crparteruu. [lo3nnyoHupoBasue u
targeting and positioning. | BO3MO)XHbIe TTO3ULIMOHHbIE OCHOBAHUSI

4 KoHkypeHTHBIE Bub1 KOHKypeHTHBIX cTpaTteruil. CofepkaHue U
CTpaTervv u yrnpasjieHHe KOHKYPEeHTHbIM [TPeUMYILeCTBOM.
KOHKYDEHTHbIe
rpevMyliecTsa. /

Competitive strategies
and competitive
advantages.

5 NHurterprpoBaHHbIe Posb KOMMyHMKaLMM B KOMILIEKCe MapKeTUHTa.
MapKeTUHIOBble Homo Informaticus. Pa3Buture crpateruv u TakTUKA
KOMMYHHUKaLH. / KOMMYHHKAL[MOHHOT0 Bo3zeuncTBus. CpejcTBa U
Integrated marketing KaHa/ibl KOMMYHMKAL|MK: TPaJAULIMOHHbIE U
communications. WHHOBAL[MOHHbIe. PO/Ib KOMMYyHUKaL[MU B

MPOJBWKEHUU PbIHOUHOTO MPe/JIOKEeHUs U
dbopMrpoBaHus OTK/IMKa. HoBble npoBUratorue
TeXHOJIOTUHU.

6 MapkeTrHroBas MeXXauCLUIIIMHAPHOCTh MAPKETUHT OBOM
JIMHTBUCTHKA: JIMHTBUCTHKU. BiiusiHue si3bIKa Ha MPUHSITHE pelleHus
TIOHATUMHBIY armapaTr U | 0 NOKyrnke. Vcrionb3oBaHue sA3blKa B MADKETUHT OBOU
COBpPeMeHHbIe JesiTenlbHOCTU. OCHOBHbIE TIOHATHS, 3a/jaul, (QYHKLUU
¢yHkuuu. / Marketing MapKeTHUHI OBOW JIMHTBUCTHKU. [IpUHINIIBI peueBOro
linguistics: conceptual BO3-ZIeMCTBUA Ha TMOKymaress. JIMHrBUCTHYECKOe
framework and modern obecrieueHre yCIeIIHOCTH MapKEeTHHTOBOM
features JlesiTeNIbHOCTU. PeueBble cTpaTeruu U TaKTHKU B

MPO/IBW)KEHUH.

7 MapKeTHHIOBBIU ITonsiTUe ¥ THUIBI MAPKETUHTOBOT'0 AUCKYypca. JIUHT-

JVICKYPC KaK O0OBEKT BUCTHUYECKHe MTPO0/IeMbl IPO/IBIYKEHUsSI PHIHOUHOTO
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JIMHTBUCTHKH. / TIpeJ/I0KeHUsl.
Marketing discourse as
an object of linguistics.

8 MapKeTHHIOBbIe TEKCThI. | THITBI M CITOCOOBI CO37jaHMs. SI3bIKOBBIE 0COOEHHOCTH

/ Marketing texts. MAapKeTHHI'OBbIX TEKCTOB. 3aKOHOMEPHOCTHU
rpoiBUraroiiero Tekcra. OHnaiH v oguiaiiH TEKCThI.
TeKCThl B COLMaNbHBIX ceTsaX. CyrreCTUBHbBIN TEKCT.
3arosioBOK, MpeJucioBUe Kak IpuMepbl
NIPO/JBUTAIOIIMX TEKCTOB. AZlanTarys TeKCTOB.
Jlekcuueckue peCypcel POABUTAtOIUX TEKCTOB.
TexHOI0rus NPOEKTUPOBAHUS MPO/IBUTAIOLLETO
TeKCTa.

9 PexamHbIi 00pa3 Kak [MoHsiTHe ¥ TIOAXO/BI K CO3/IaHHIO PEKJIaMHOT0 0Opa3sa.
OCHOBHOE TOHATHE TexHosorust pa3paboTKu. SI3bIKOBbIe Cpe/CTBa
MapKeTUHI OBOU co3ganust obpasa Asist 3¢ HeKTUBHOTO TIPO/BIKEHMST
JIMHTBUCTUKU. / PBIHOUHOTO Mpe/iyioxKeHrst. KonmupalTuHT
Promotional image as a
basic concept of
marketing linguistics.

10 HeliMuHr Kak Cy1HOoCTb U cepbl UCI0/Ib30BaHUsI HEMMUHT .
VHCTPYMEHT Cnoranbl. BnvsiHue HeliMuHra Ha 3¢ eKTUBHOCTD
MapKeTUHT OBOU MapKeTUHTOBOU JiesiTeIbHOCTU. TexXHOMoruu
JMHTBUCTYKY. / Naming | HeMMUHTa.
as a tool of marketing
linguistics.

11 Caur u ero JIuHreucTryeckum aHanus caura. Perpesenranus
HanosiHeHHe. / Website 3/1eMeHTOB KOHTeHTa. [IpoeKTpoBaHne NHOS3bIYHBIX
and its content. CcauToB. MeXKy/IbTypHast U MeKbsI3bIKOBast

JIOKa/IM3aLus.

12 MapkeTuHroBble ITpakTyKu pa3pabOTKH U TTpe3eHTalK HalJMOHA/IbHO-
MIPOEKTHI U UX OpPMEHTUPOBaHHBIX MAaPKETHHIOBbIX MPOEKTOB. Posib 1
JIMHTBUCTUYECKOe coZiep>kaHue JIMHTBUCTUYECKOTO COTPOBOXK/IEHMUS.
COTIPOBOXJeHue. / TexHosiorusi pa3paboTKX JIMHTBUCTUUECKOTO
Marketing projects and COTIPOBOXK/IEHUSA MapKeTUHI'OBLIX IIPOEKTOB.
linguistics support

13 SA3pikoBbIe uccnenoBanus | [IpakTukuy ucciefosannid. Mcnonb3oBaHue
B MapKeTUHre. / pe3yJIbTaTOB SA3bIKOBLIX UCC/IeI0BaHMM [I/Is
Language research in COBEPILEHCTBOBAHUSI MaPKETHHIOBOU [1eATe/TbHOCTH U
marketing. 3¢ (eKTUBHON TMHTBUCTUYECKOM MO/ IeP>KKH.

4.3 IlepeueHb /1abOPaTOPHBIX PadoT

4.4 IlepeyeHb NPaKTHUYECKHX 3aHATUHN

Cemectp Ne 8

JIabopaTopHBIX paboT He TIPeyCMOTPEHO

Ne

TeMbl NPaKTHUeCKUX (CeMHHAPCKUX) 3aHATHI

Ko/1-Bo akajieMmuuecKux
4acoB

1

MapKeTHHI0BbIY MUHCTPyMeHTapHH. 2

Ananutnueckas noaaep>KKa MapKeTHUHI'OBBIX

6




pelreHun

Mopesnb NpusiTHsL peleHus O elleHus O MOKYTIKe.
@PaKTOpHbI BJIMAHUS

CTpaTerum cerMeHTaluu

HpO,Z[BI/IFaI-OH_[I/Ie TeXHOJIOTUH

[TpyHLMIIBI peYeBOro BO3/|eMCTBYS Ha MOKYTaTesIsl.
PeueBble cTpaTernuu U TaKTUKU NPOJBIKEHUS]

Ul W No
NN NN N

['mobanbHBIN U JTOKATBHBINA MapKeTUHT OBBIM
JUCKYPC

AHany3 MapKeTHHTOBBIX TeKCTOB. J((eKTHBHbIE U
OLIMO0YHBIe PAKTUKU

8 SI3BIKOBBIE Cpe/ICTBA CO3/IaHMUsI PEK/IAMHOr0 0Opasa 2

Crnoranbl. Muccust ¥ BUieH1e T7100a/TbHBIX
9 KOMITaHUM KaK MpUMep UCI0JIb30BaHUs 2
MapKeTUHIOBOM JIMHTBUCTUKH.

PEHPE‘BE‘HTEH_[I/IH 3JIEMEHTOB KOHTEHTA B PA3/IMUYHBIX
A3bIKAX.

10

HpaKTI/IKI/I JIMHITBUCTUUYECKOI'O COIMMPOBOXEHHUSA
MdpPKETHHI'OBEIX ITIDOEKTOB

11

12 [TpaKTHKU SI3bIKOBBIX UCCJIeZOBAHUN 2

4.5 CamocrosiTes1bHasi padoTa

Cemectp Ne 8

Ne Buj CPC Ko/-Bo akajeMudecKHx
4acoB
1 AHanm3 HayYHBIX MyOIMKALAMA 5
2 BbInonHeHre MUCbMEHHBIX TBOPUECKUX padboT 18
(rceM, mokaznoB, coobuienuii, JCCE)

3 Hanucanue otyeta 6

4 Harmicanue pedepara 3

5 [TpopaboTKa pa3/ie/ioB TeOpeTUUeCKOro MaTepHrasia 6

B xope npoBesieHust 3aHATUM 10 AUCLUIIMHE UCTIOIB3YIOTCS C/IeAyIOIIie UHTepaKTUBHbIE
Meto/bl 00yuenusi: [lebatsl (debates) — opraHu30BaHHBIN 1 U€TKO CTPYKTYPUPOBAHHBIN
ny6/IMUHBIN 00MeH MHEHUSIMU T10 OTpeZiesieHHOM Teme. JlesioBast urpa (serious play, serious
game) — MO/Ie/TMPOBaHKe peasibHbIX YC/I0BUM MpodeccroHaIbHOM /1eATeIbHOCTH U UMUTALUS
YesI0BeUeCKMX OTHOIIeHWH U COLIMabHOTO B3auMO/elCTBUs B paboueii cpesie. Kaxkaomy
yUYaCTHHMKY UI'pbl HA3HA4YaloTCsl Orpe/iesieHHasi pojib M (YHKIMsI B paMKax BbINIOJIHEHHUs paboueil
3agaun. [Inckyccus (discussion) — pa3HOCTOPOHHee TPYMIIOBOe 00CYKAeHKe CIIOPHOTO
BOIIPOCA, Halle/IeHHOe Ha I0J/lyueHHe pelleHHs], yCTpauBarolllero BceX YYaCTHUKOB FPYIIIbI.
WuTepaktrBHas (mpobieMHast) nekis (interactive lecture) — BhICTyTIEHHe TIpeTojaBaTesist
riepe; 0OJIBILION ayJUTOPUEH, BK/IIOUaroIlee AUCKYCCHUH, UCIIO/Tb30BaHNe TIpe3eHTalui TN
BH/leOMaTepHUasIoB, MO3rOBOH LITYPM, MOTHBALJMOHHYO peub. Kpyriblii ctos (round table) —
TPYIIIOBOe 00CY>KeHre HeCKOIbKUX MPODOIeMHBIX BOITPOCOB, YUaCTHUKH KOTOPOTO BHIPAKAKOT
coOCTBeHHOe MHEHUe Ha PAaBHOMPaBHOM ocHOBe. MeToz KeticoB (case study) — aHa/mu3
BBIMBIIIJIEHHOW WK PeaslbHOM CUTYAL[UH AJIs1 BhIsiB/IeHUs TIpo0sieM, 3 (eKTHBHBIX BADHAHTOB
pelLieHni U BO3MO>KHOCTH MPaKTHUUeCKOro NMpUMeHeHUs MoJTyuyeHHbIX 3HaHUW. [IpocMoTp U
obcyxaenue yuebHbix BuzieodunbMos (film-based learning) — ocyiectsieTcs asist
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pa3MbIlIeHHs] HaJ, TPoOIeMHBIMH BOTIPOCAMH, KOTOPbIe 03BYUHBAIOTCS TIepe]] HadajioM
dunbma. [TybmuHas ripe3eHTarus (public presentation) — ripe/icTaBieHre 00yUaroImux
MaTepHasioB B CTPYKTYPUPOBAHHOM, IpaueckoM U MPOCTOM JJIsi YCBOEHHs BUJIe.
I[Tpe3eHTalIst MOXKET CJTYKUTh [JOTIOJTHUTE/IBHON WUTFOCTpaLel yueOHOTO MaTepHasa u
0TOOpa)kaTh €ro K/IroueBbie MOMeHThI. PaboTa B Masbix rpynmax (small group workshop) —
JieJieHre KOJIJIeKTHBa Ha MaJible TPYIITbI 7St 00CYK/jeHHs OTIpeZie/IeHHBIX BOTIPOCOB U
pa3paboTKu pelieHui yue6HOI Mpo6ieMbl. ITOT MeTO/ TI03BOJIsieT BOB/IeKaTh B paboTy Bcex
yuallxcsi, TPEHUPYeT HaBbIKK COTPY/AHUUECTBa U MEXX/TMYHOCTHOTO ob11ieHus. [Ipeno/iaBares,
NPUMEHSIIOIIMI NHTepaKTHBHbIE METO/bI, BBICTYIIAeT B KaueCcTBe IMOMOII{HUKA U KOOpAUHATOpa
Tipoliecca, rnepe/iaBasi akTHUBHYIO (YHKL[MIO 00yueHus ctyeHTaM. OH ke peryiupyeT nporecc
yepe3 MOATOTOBKY CIeLja/IbHBIX 33/|JaHWH, TTPOBe/jeHre KOHCY/IbTalui, obecrieueHme
TeXHOJIOTUUeCKOU 0a3bl, O1[eHKY paboT U MpejocTaBieHre 00paTHOM CBSI3U

5 IlepeyeHb yueOHO-MeTOANYECKOr0 00ecrieueHUsl JUCIUTIMHBI
5.1 MeToanueckue yKa3aHUsA /1A 00yYarOI[UXCSA 110 0CBOEHHIO JHUCLUILIMHBI
5.1.1 MeToauuecKne yKa3aHus /ISl 00y4arOIUXCs N0 MPAKTHYECKUM 3aHATHIM

N3yuath JUCIUIUIMHY peKOMeH/yeTCsl B COOTBETCTBUU C TOM TOC/Iel0BaTeTbHOCThIO, KOTOpast
o0o03HaueHa B ee cofiepKaHUU. [I/1s yCTIeITHOro 0CBOeHHs Kypca 00yyJaroliecs: J0/DKHbI UMeThb
TiepBOHava/IbHbIe 3HAHWS B 00/1aCTH MeHePKMEeHTa, TEOPUH KOMMYHUKALIWH.

Ha niek1juisix mperiofjaBaTe/ib 03ByUrBaeT TeMy, 3HAKOMUT C TePeyHeM JIMTepaTyphl 10
TemMe, 000CHOBBIBAET MECTO M POJIb 3TOM TeMbI B JAHHOM JUCLIUTUIVMHE, PACKPLIBAET ee MPaKTH-
yeckoe 3HaueHHe. B xo/ie neKuuii CTyIeHTY He0OX0[UMO BeCTU KOHCIIEKT, (PUKCUPYST OCHOB-
HbI€ TIOHSATHSI ¥ TIPOO/IEMHBIE BOTIPOCHI.

[TpakTrueckue (CeMUHApPCKKe) 3aHSITHS 110 CBOEMY COZIeP’KaHUI0 CBsI3aHbl C TeMaTHUKOU
JIEKITUOHHBIX 3aHATHH. HaurHaTh MOTOTOBKY K 3aHATHIO 1[€71eCO00pa3HO C KOHCIIEKTA JIEKI[U.
3aziaHue Ha MpaKTUYeckKoe (CeMHUHAPCKOe) 3aHsTHe co00IIIaeTcst 00yJaroLMcst [0 ero
nipoBezieHusi. Ha cemuHape mipero/jaBaTe/ib OpraHu3yeT 00CY>KJeHHe ITOM TeMbI, BBICTYTIas B
KauecTBe OpraHu3aTopa, KOHCYJ/IbTaHTa M 9KCIepTa yueOHO-TI03HaBaTeIbHOU JiesiTe/TbHOCTU
oOyuarorierocs.

5.1.2 MeToguuecKue yKa3aHuUsl /IS 00y4aroIUXCs 0 CaMOCTOSITe/IbHOM padoTe:

V3yuenue quctriMHbI (MOJY/1s) BK/TFOUAeT CAMOCTOSITe/TbHYI0 paboTy oOyuatorierocs.
OCHOBHBIMH BH/]JaMH CaMOCTOSITe/TbHOM PabOoThI CTYIEHTOB C yU4aCTHEM TIpero/jaBaTe/iei
SIBJISTFOTCSI:
* TeKyII1e KOHCY/IbTal1y;
* MpHEeM M pa300p JOMaIITHUX 3aZlaHUH (B YaChl MPAKTUUECKUX 3aHATHH).

OCHOBHBIMH BH/IJaMH CaMOCTOSITe/TbHOM PabOoThI CTY/IeHTOB Oe3 yuacTus TIpero/jaBaTesiei
SIBJISTFOTCSI:

* (hopMupoBaHUe U YCBOEHHE COZlep>KaHUsI KOHCIIEKTa JIeKI[|i Ha 6a3e peKoMeHJ0BaHHOM
JIEKTOpOM y4eOHOU /iuTepaTyphbl, BK/I0Yast ”HPOpMaIMOHHbIe 00pa30BaTe/IbHbIe PeCYPChI
(3neKTpOHHBIE yueOHUKH, 3/IeKTPOHHBIE OMOTMOTEKH U Ip.);

* CaMOCTOSITe/TbHOE M3yUYeHHe OTZAe/bHBIX TeM WU/ BOITPOCOB M0 yueOHUKaM WIIH
yueOHBIM 1TOCOOUsIM;

* HamucaHve pedepaTo., JOK/Ia/0B;

* MIO/ITOTOBKA K CEMUHApawm;



¢ BBITIIO/THEHHE JOMAIIIHHUX SHAaHPIﬁ B pa3/IMUHOM BHU[E.

6 @DoHJ OLEHOUHBIX CPEACTB AJIsi KOHTPOJIA TeKylleill ycrneBaeMOCTHM W TPOBe/eHHUsI
MPOMEe)XyTOUHOM aTTeCTallu M0 AUCI{UIIUHE

6.1 OreHoYHbIe Cpe/CTBA A/ NPOBeAeHUsA TeKyILero KOHTPOJIs
6.1.1 cemectp 8 | O630p cTaThHHU
Omnucanue npoueypsl.

Tema (pa3gen): SI3bIKOBbIe UCC/IeloBaHUs B MapKeTHHTe / Language research in marketing

OmnucaHue TMpoLeAyphl: CTYIEHTY Mpe/iiaraeTcst CaMOCTOSITeIbHO OCYIeCTBUTD MOUCK U TIO-
00p cTaThb, B KOTOPOU MPe/ICTaB/IeHbI Pe3y/IbTaThl S3bIKOBOTO UCC/Ie/IOBAaHUS B MAapKETHHTE.
CraTbst J0/DKHA OBITH TIPOAHAIM3UPOBAHA, OPUEHTUPYSICh Ha CJieIyOILHe TTOI0XKeHUS.

General criteria

1. Does the paper provide insight into an important issue?

2. Does the paper tell a good story?

3. Is the paper interesting for an international audience?

4. Does the insight from the paper stimulate new, important questions?

5. Is there a high probability that the paper will be read and cited by others?

Abstract

Make sure that the abstract is informative, can stand alone and covers the content.

A combination of the problem and the conclusions.

No figures or citations should be included here.

Introduction

It should state the objective, the problem - the research question to be addressed, provide a con-
cise background: why the work was done, quote literature only with direct bearing on the prob-
lem - not a textbook, state a hypothesis — a suggested solution to the problem.

Conclusions

This is the “take-home message” of the paper. Should be short and concise. Must be possible to
derive from the results and discussion. It is not a summary of the paper.

Read the abstract, introduction and conclusions. Is there a clear message?

Having read the introduction — can you find out what the contribution of the paper is? Try to
formulate the message in your own words.

Do the perceptions or hypotheses in the introduction match the conclusions?

Detailed review

Materials and methods

Experiments: are the experiments documented adequately? Have information about positive
and/or negative controls, and the numbers of replicated experiments and/or samples been pro-
vided?

Results: are they presented so that you can easily see their significance? Are concentrations
shown with believable accuracy - or are they shown with too many significant digits?

Data analysis: have statistics been used in an appropriate way? Is the raw data presented in such
a way that you can see if the statistical method is adequate?

Figures: Can the figures explain the results? Are the figure captions informative?

Tables: are all the inputs in the tables necessary to understand the message?

Conclusions

Can the conclusions be derived from the results and the discussions?

Is the author citing the original contribution or citing from a popular source?



ITo pe3ysibTaTam aHaM3a HEOOXOAWMO TIOATOTOBUTE TTPe3eHTALIMIO.

IIpumep 3ajaHus:
https://www0.gsb.columbia.edu/mygsb/faculty/research/pubfiles/853/language%?20and
%?20culture.pdf

Kpurepumu oneHuBanus.

Kputepuu oLieHKH: CBOeBPEMEHHOCTD BbITIOTHEHUS, IOATOTOBKA Mpe3eHTal[ui, COOTBETCTBUE
3aJlaHHOM CTPYKTYpe, coJiepKaHue pa3/iesioB, MmyOrMuHoe BBICTYIIIeHHe

6.1.2 cemectp 8 | IIpoexT
Omnucanue npoueaypsl.

Tema (pa3zen) MapkeTHHIroBble POEKThI M MX TMHTBUCTUYECKOe CONPOBOXXJeHue / Marketing
projects and linguistics support.

Onvcanue ripoLieiypbl:

CTyZieHTbI BBIMIOHSAIOT NIPOEKT U MIPe3eHTYIOT ero pe3y/ibTaTbl HA CEMUHAPCKOM 3aHSATHU.
IIpumep 3azanus:

Pe3ynbTaT BHINOMHEHUS 3a/laHuUs — IPOEKT, CBSI3aHHbIN C MCTIOJIHEHMEeM MapKeTUHIOBOM (pyHK-
1L[UM B 17100a7IbHOM KOMIIAaHWH U OTICaHue Heo0X0AUMOM TMHIBUCTUYECKOHN MOA/ePKKH.

515t moCTvKeHNs pe3y/ibTaTa U ero YCIelIHOro Tipe/iCTaB/ieHrs He00X0IMMO BBITIONHUTH CJie-

Jyroliee:

1. BrIOpaTh KOMITaHUIO WK TIPUAYMATh TUTIOTETUYECKYO0 KOMITaHUIO, /1eMCTBYIOLIYIO T710-
6anbHO.

2. OrnpezenuTs rpeAMeT U 3a7,a4¥ MapKeTUHIOBOI'O IIPOEKTa.

3. CdopmrpoBaTh MporpamMmy IMpoekTa.

4. Pa3paboTaTk TMHIBUCTHUECKYIO TTO/IZIEPXKKY .

5. OueHUTb NOTeHLMaIbHYI0 3()(PEeKTUBHOCTD MIPOEKTA.

Pab0TKy MO>KHO BBITIOJTHUTH B TPYTITax (UMC/IEHHOCTh TPYITLI He Ooree 4 uesioBek).
[JoryckaeTcsi UHAUBU/Iya/lbHOE BBITIOJTHEHEe PabOThI.

Kpurepumu onjeHuBanus.

Kpurepuu onjenku:
CBOEBPEMEHHOCTh BBINOJIHEHHUS], IOATOTOBKA Npe3eHTalliy, COOTBeTCTBHE 3a[JlaHHOU CTPYKTYype,
coziep>KaHue pasziesioB, My6/IMuHoe BBICTYIIIEHe

6.1.3 cemectp 8 | Pepepar
Omnucanue npoueypsl.

Tema (pa3zesn) PeknamHbIii 00pa3 Kak OCHOBHOE MOHSITHE MAapKeTUHI'OBOM JIMHI'BUCTUKY / Pro-

motional image as a basic concept of marketing linguistics.

[pu BeIMO/IHEHUU 3aJjaHUsI HEOOXOIMUMO Ha OCHOBe aHajM3a MybvKaruii B O13Hec->)KypHasiax

WM Ha UHTepHeT-calTax KOMITaHWH TIPOaHa/IM3UPOBATh IBa PeK/IaMHbIX 0Opa3a. B pe3ynbrarte
aHaJIM3a HaJo TI0Ka3aTh:

1. CogepykaHue obpa3a.

2. Vicrionb3yemblie IMHTBUCTHUECKHE CPe/ICTBA /IS CO3ZlaHus oOpa3a.

10



3. ['mobanbHBIN WM JTOKa/IBHBIN XapakTep obpasa.

4. [MorentmanbHbIe 3¢ deKTh co3aHus obpasa.

5. [TpenMy1ijecTBa 1 HEJOCTAaTKA CO3J,AHHOTO 0bpa3sa.

CrenaTb aBTOPCKHMH BBIBOJ, 00 YCITEIIHOCTH CO3/jaHHOTO 00pasa /it Lje/ieBOi ayAUTOPHH.
O61Bem paboTtsl — He 6osee 3 crpanut, mpudt 12 nir. Times, MHTepBan OJMHAPHBIM.

KpuTepuu onieHUBaHM.

CTyJeHT J0/KeH BBITIOJTHUTL 0030p MPaKTHK (He MeHee 2) U BBIMOJIHUTh UX aHa/IN3, UCTIONb3Ys
0a30ByI0 MapKeTHHTOBYIO TEPMHUHOJIOTHIO.

6.1.4 cemectp 8 | TBOpUeckoe 3aiaHme
Omnucanue npoueypsl.

Tema (pa3gen) OcHoBbI oKynaTesibckoro noeeaeHust / Consumer Behavior: How People Make
Buying Decisions

OmnucaHue NpoLeAyphl: afarTalys MO/e/Id TIPUHSATHS PeLleHUs O TTOKYTIKe.

[Tpumep 3a/jaHus: Ha OCHOBE TeOPeTUUeCKOW MO/Ied paCCMOTPeTh COOCTBEHHBIH MPOIiecc
TIPUHSTHS pellieHus O MOKYTKe KaKoro-Jnbo ToBapa.

Kputepuu oneHUBaHMA.

YuuThIBaeTCs MOJHOTA PaCKpPBITUA COAEePKAHUA Ka)K,I[OI‘;I CTaguu MPUHATHSA DELIeHNs O ITOKYTII-
Ke, IIPABUJIBHOCTD MCIT0J/Ib30BdHHWSA TePMHUHOJIOTHH, OITMCAHKEe BO3MOXKHBIX PHCKOB.

6.1.5 cemectp 8 | Icce
OmnucaHue npoueaypsbl.

[Tpu BBITIONTHEHWH 3a/jaHKsT HeOOXO0AMMO Ha OCHOBE aHa/M3a My0/MKaLuii B OM3HeC-)KypHasiax
WIM Ha UHTepHeT-CalTax KOMIIaHUM MPOaHaIM3UpOBaTh MAaPKETHHIOBYIO /IeSITeTbHOCTh KOM-
naHui. B pe3ysibTaTe aHa/iM3a Haflo MOKa3aTh:

1. KoHKpeTHbIe MepOTIPUSTHS, KOTOPbIe MO>KHO OTHECTH K MapKeTHHIOBbIM. OObSCHUTh
TI0YeMy, IaHHbIe MepPOTIPUSATHSI OTHOCSATCS K MAPKETUHT OBBIM.

2. Pe3ynbTaThl MapKeTHHI'OBOM JleATe/IbHOCTH, KOTOPbIe ObUTH JOCTUTHYThI M KOTOPbIE
OITMCAaHBI B Iy OIMKALUH.

3. Kakue acrieKTbl MapKeTHHTOBOH [J|eSITelIbHOCTH (J1esiTe/IbHOCTh, aHa/|3, KyJ/IbTypa) OT-
paKeHbI B MPAKTHUKAX?

Cpenartb aBTOPCKHIA BBIBOJ| O CTeTIeHH MapKeTHHIOBOW OpHeHTALH KOMITaHHH.

O6mnem paboTbl — He 6051ee 3 ctpanul], WpudT 12 nT. Times, UHTepBas OAUHAPHBIIA.

ITpumep 3amanus:

Tema 3cce «MapKeTHHrOBasi OpHeHTaIsl COBPEMEeHHOM KOMITaHUH.

KpuTtepun oueHuBaHus.

B 3cce cTyzieHT 0/DKeH BBIMOHUATE 0030p MPAKTHK (He MeHee 3) 1 BBITIOJ/I-HUTh UX aHaJIu3,
UCTI0/b3ysl 6a30ByI0 MapKeTUHI'OBYHO TEPMUHOJIOTHIO.

6.2 O1jeHOYHBbIE Cpe/CTBA J/Is1 MPOBe/ieHUsl MPOMe)XXyTOUHOM aTTeCcTaluu
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6.2.1 Kpurepun wu cpeacrBa (MeTo/bl) OLEHMBAHUA WH/JUKATOPOB [OCTHIKEHUS
KOMIIeTeHI[UM B PaMKaX MPOMeXyTOYHOM aTTeCcTal[uu

CpeactBa
(MeToppBI)
NupukaTop focTHxeHus
KOMIIeTeHIMH Kpurepumu onenuBanus OLleHHBAHMA
NPOMEeKYyTOYHOH
aTTecTanyu
[IK-11.2 [deMOHCTpUpyeT 3HaHWs, YMeHUs U | OTueT
HaBbIKM BBICTPaMBaHUSl B3aMO/eHCTBUS
MeX/y yYacTHUKaMHu Ou3Hec-Tiporiecca
Ha OCHOBE MapKeTHHI'OBbIX TEXHOJIOTHH
[1K-7.2 JeMOHCTpUPYeT 3HaHWdA, YMeHUd U | OTueT
HaBbIKH, COZIeUCTBYHOLIE
JIMHTBUCTUYECKOMY COMIPOBOXKZ,EHUIO
O13HEeC-TIPOEKTOB B acIieKTe MPUMeHeHHst
T10JIO’KEeHUH MapKeTUHI OBOU
JIMHTBUCTUKU

6.2.2 TunoBble O1jeHOUYHBbIE CPeACTBA NPOME)XXYTOYHON aTTecTaluu

6.2.2.1 Cemectp 8, TunosBble oLjeHOYHBbIE CPeCTBA /ISl NPOBe/JeHUs 3aueTa 1o
AUCIUTITHHE

6.2.2.1.1 Onucanue npoueaypsbl
[Tporeaypa 3amuThl oTyeTa (My0O/MuHast)

IIpumep 3a1aHUs:

CryzeHT npeJcTaB/isieT NOATOTOBIEHHBIN OTYeT O BbIIIOJIHEHWM MPOeKTa B MMCbMEHHOM (opMe._

6.2.2.1.2 Kpurepuu orjeHUBaHUA

3auTeHo He 3auTteHo

OO011jas1 OlIeHKa 10 BCEM COCTaBJISFOIINM OrneHka meHee 61 6asa
otyeta oT 61 Ganna

7 OcHOBHas yyeOHasA MTepaTypa

1. caesa T. E. PeueBasi KOMMYHHKALMs B TYpU3Me : yueOHOe TTOCOOMe C MaTepuaaMu Ha
aurimuiickom si3pike / T. E. Mcaesa, 2010. - 240.

2. Handbook of Research on Entrepreneurship and Marketing for Global Reach in the Digital
Economy / edited by L. C. Carvalho, P. Isaias, 2019. - 636.

3. Handbook of Research on Digital Marketing Innovations in Social Entrepreneurship and
Solidarity Economics / ed. J. M. Saiz Alvarez, 2019. - 466.
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4. Handbook of Research on Applied Al for International Business and Marketing Applications /
ed.: B. Christiansen, T. Skrinjaric, 2020. - 733.

5. Marketing, Creativity and Experiential Design / ed.: N. Matos [et al.], 2021. - 237.
8 JlonostHUTE/TbHAS yue0Hasi IMTepaTypa U CipaBoOYHast

1. Understanding the Critical Role of Marketing in Organizations and Society. Ch. 1, 1995. -
186.

2. Kotler Philip. Marketing Management : analysis, Planning, Implementation and Control /
Philip Kotler, 1994. - 802.

3. Littlefield R. S. Integrated Marketing Communications in Risk and Crisis Contexts: A
Culture-Centered Approach / R. S. Littlefield, D. D. Sellnow, T. L. Sellnow, 2021. - 211.

4. Handbook of Research on Interdisciplinary Reflections of Contemporary Experiential
Marketing Practices / ed. G. Akel, 2022. - 621.

5. Integrated Marketing Communications, Strategies, and Tactical Operations in Sports
Organizations / ed. M. Alonso Dos Santos, 2019. - 346.

9 Pecypcol cetu IHTepHeT

1. http://library.istu.edu/
2. https://e.lanbook.com/

10 ITpodeccuoHa/bHBIE 0a3bl JAHHBIX

1. http://new.fips.ru/
2. http://www1.fips.ru/

11 TIlepeyeHr WH(OPMALMOHHBIX TEXHO/JIOTUW, JIMIEH3HOHHBIX M  CBOOOJHO
pacnpocTpaHsieMbIX CHeIlHaTU3MPOBAaHHbIX MPOrpaMMHBIX CPeACTB, HH(OPMaLOHHBIX
CIIPaBOYHBIX CUCTEM

1. Microsoft Office 2003 VLK (nocraBku 2007 1 2008)
12 MaTepua/IbHO-TEXHUUYECKOe 00ecreueHre JUCIHIUTHHBI

1. B yue6HOM mpoliecce UCTIONB3YeTCS Cieiyroiiee obopyzoBanue: — [TomeleHus AJist
CaMOCTOSATe/TbHOM paboThl, OCHAIleHHbIE KOMITbIOTEPHON TeXHUKOW C BO3-MOYKHOCTBIO
NOJK/IF0UeHus K cety "ViHTepHeT" 1 obecrieueHreM OCTYTIA B 3IEKTPOHHYIO WH-()OPMaI[MOHHO-
obpa3oBaTesibHYIO Cpefly By3a, — YueOHble ayJUTOPUH AJIsI TIPOBe/IeHUs: 3aHSITHH JIEKLIMOHHOTO
THIIA, 3aHATUA CEMUHAPCKOTO TUTIA, MPAKTUUECKUX 3aHSITHH, BBITTOIHEHHS KYPCOBBIX paboT,
IPYNMOBBIX ¥ UHAUBUYaIbHBIX KOHCYJ/IbTAL[M, TeKYLero KOHTPOJISI U POMEKYyTOYHOM
aTTeCTalliy, YKOMILJIEKTOBaHHbBIE CTIe-I[Ha/TM3UPOBaHHOMN MeOesblo U TeXHUYeCKUMU
cpezncTBaMu oOyueHust, — Habopsl IeMOHCTPAIIMOHHOTO 000PY10BaHUS U YueOHO-HATJISITHBIX
rocobuit
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