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1 IlepeyeHb IJIAHUPYEMBIX Ppe3y/IbTAaTOB O0yYeHHs MO JUCLHHUIUIAHE, COOTHECEHHBIX C
IUIAaHUPYEMbIMH pe3y/IbTaTaMHU 0CBOEHHs 00pa30BaTe/IbHOM MPOrPaMMbI

1.1 AucnunymmHa «MapkeruHroBas uHrBucruka / Marketing Linguistics» obecieunBaer
(opMupoBaHue C/1eAyIONUX KOMIIEeTeHIMH C yUéTOM HHANKATOPOB UX AOCTH)XeHHUS

Kopa, HanMeHOBaHHe KOMITeTEeHIIUH Kop uHANMKaTOpa KOMIIeTeHIUHI

[TK-7 CriocobeH pear30BbIBaTh MPeATIPUHAMATE/TECKHE
TIPOEKTHI B Cpepe TMHIBUCTUYECKOTO COMPOBOKIEHUS U
OCYILeCTBJISITh Pe/laKLIMOHHO-TeXHUYECKUN KOHTPOJIb
KayecTBa KOHTEHTa

[1IK-7.2

1.2 B pe3yibTaTe 0CBOEHHUsI JUCLUIIMHBI Y 00y4arOIUXCA AO/DKHBI ObITH ChOpMUPOBaHbBI

Kopg,

CopepxaHue HHANKATOPA Pe3yabTaT 00yuyeHus
WHAUKATOpa

3HaTthb TeopeTnyeckue IMoJI0KeHUs U
TpaKkTAYeCcKue IoAX04bl K
TTOHUMAaHUIO U NTPUMEHEHUIO
MapKeTUHIOBOW JTMHTBUCTHKHU B
OusHec-cpesie

¥Ymerts lcnionb30BaTh TEXHOIOTMU
MapKeTUHI OBOW JIMHTBUCTHKHU /11
COTIPOBOK/HUsI OU3HEC-TIPOEKTOB
Bnaaers Metonamu u
VHCTPYMEHTaMU MapKeTHUHT 0BOM
JIMHTBUCTHIKU B acIleKre
COTIPOBO’K/eHHs1 O13HeC-TIPOEKTOB

CriocobeH oCyI11ecTBSITh
[1K-7.2 MapKeTHUHI0BOe JIMHIBUCTUYECKOe
COMPOBOXK/JeHHe OM3HeC-POeKTOB

2 MecTo pauciMiuiuHbl B cTpyKType OOII

N3yyenue pucuumivHbl «MapkeTuHroBasi JuHrBUCTUKa / Marketing Linguistics»
6a3upyeTcsi Ha pe3y/jbTaTaX OCBOEHHs CJeJyHOIIUX AWCLUIUIMH/TIPAaKTUK: «OCHOBBI /1€/10BOM
KoMMyHuUKaluu / Basics of Business Communication», «MeHemxmeHT / Management», «Kpocc-
Ky/nbTypHbIN MeHe xMeHT / Cross-Cultural Management», «OCHOBbI IPOEKTHOM J€SITE/IbHOCTH /
Introduction to Project Development», «[IpoektHas fesitenbHOCTh / Project Development
Practicum»

MvcuuniiHa SIBIISIETCS Tpe/[IeCTBYIOIIeH A1t JIUCLUTUTAH/TIPAKTHK:
«[Ipon3Bo/icTBeHHasl TIPAaKTHKa: TipeAanIioMHas npakTika / Undergraduate Practice 2»

3 O0beM AUCIMILTHHbBI

O6Bem aucHMIUIMHEL cocTaBasgeT — 3 3ET

TpyA0oeMKOCTh B aKajeMUYeCKHUX yacax
(OpuH akageMuUyeCcKuii yac COOTBETCTBYeT 45

Bup yueoHo# paboThI
MHMHYTaM acCTPOHOMHYECKOT0 Yaca)

Bcero Cemectp Ne 8
OO0111as1 TPYZA0EeMKOCTh AUCIIUATITMHBI 108 108
AyIUTOpHBIE 3aHATHS, B TOM YHUCJIE: 70 70
JIEKLINU 42 42
naboparopHbie paboThI 0 0




HpaKTI/ILIECKI/IE/ CeéMMHapCKHe 3aHATHUA

28

28

CamocTosTenbHas paboTa (B T.4.
KYPCOBO€ MPOEKTUPOBaHKE)

38

38

Tpy0eMKOCTb TPOMeXXyTOYHON
aTTecrauuu

Bu npome>XyTOuHOW aTTecTalyu
(MTOrOBOTO KOHTPOJIsI TIO IUCLIUTI/IMHE)

3auer

3auet

4 CTpyKTypa U cojiepKaHue JUCLUII/IMHBI

4.1 CBopiHbIE JaHHbIE N0 COAEPKaHHUIO AU CLUI/IUHBI

Cemectp Ne 8

Bujbl KOHTAaKTHOW paboThI

HaumeHoBaHue
Ne Jlekiu

JIP

T13(CEM)

CPC

dopma

a3jie/ia M TeMbI

n/n p].'[I/IJiIIPIHJIPIHbI N Kog.
0

UYac.

No

Ko
Yac.

Ne

Kom.
Yac.

Kon.
Yac.

TeKyIllero
KOHTPOJIA

1 2 3 4

5

6

7

8

10

11

OcHOBBI U
TIPUK/Ia/IHBIE
3a/jauun
COBpPEMEHHOr0
1 mapketunra. / The 1 4
essence and
applications of
contemporary
marketing.

dcce

OcHOBBI
MOKYTIaTe/TbCKOTO
roBejleHus. /

2 Consumer 2 2
behavior: how
people make
buying decisions.

TBopuecko
e 3a/laHue

CermeHTarust
PbIHKa U
TO3ULIMOHUPOBAaHU
3 e. / Market 3 4
segmentation,
targeting and
positioning.

TBOpuecko
e 3aJjaHue

KoHkKypeHTHEIE
CTpaTeruu u
KOHKypeHTHblIe
NpenMy1ecTsa. /
Competitive
strategies and
competitive
advantages.

TBopuecko
e 3a/laHue

VHTerpupoBaHHbIe
MapKeTHHTOBbIe
KOMMYHUKALMH. /
Integrated
marketing
communications.

TBOpuecko
e 3aJjaHue

6 MapkeTuHroBas 6 2

TBopuecko




JIMHTBUCTHKA:
TTOHATUMHBIA
anmapar u
COBpPEMeHHbIe
dyHKLIH. /
Marketing
linguistics:
conceptual
framework and
modern features

e 3aJjaHue

MapKeTHHTOBBIM
JMCKYPC KaK
00OBEKT
JIMHTBUCTHKH. / TBopuecko
Marketing e 3a/laHue
discourse as an
object of
linguistics.

MapkeTuHroBbIe
8 TEKCTBI. / 8 4 7 4 [Tpoekt
Marketing texts.

PexamHbIi 06pa3
KaK OCHOBHOE
TIOHSITHE
MapKeTHUHTOBOM

9 JIMHTBUCTUKMU. / 9 2 4 3 Pecepar
Promotional image
as a basic concept
of marketing
linguistics.

HeiimuHr Kak
VHCTPYMEHT
MapKeTHUHT OBOM
10 JIMHTBUCTHUKH. / 10 2 8,9 4
Naming as a tool
of marketing
linguistics.

TBOpuecko
e 3aJjaHue

CaliT 1 ero
HaroJIHeHue. / TBOpuecko
H Website and its H 4 10 2 e 3aJlaHue

content.

MapkeTuHroBbIe
TIPOEKTBI U UX
JINHTBUCTUYECKOe
12 COTIPOBOXK/IeHue. / 12 4 11 2 3 6
Marketing projects
and linguistics
support

TBOpuecko
e 3aj,aHue

f3bIKOBBIE
WCCIIeIOBaHMS B
13 MapKeTHuHre. / 13 4 12 2 1 5
Language research
in marketing.

0630p
CTaThbU

IIpomesxyTouHas
aTTecTalys

3auet

Bcero 42 28 38

4.2 KpaTKoe cofiep)xaHue pa3/ie/ioB 4 TeM 3aHATHH

Cemectp Ne 8



Tema

Kpatkoe copepxaHue

OCHOBBI ¥ TIPUK/IaJHbIE
3alau COBPEeMEHHOTO
MapketuHra. / The
essence and applications
of contemporary
marketing.

Cy1IHOCTb KOHLIENLIMM MapKeTHHIa, ee 3BOJIFOLIUS U
cocrassstone. Buzbl u tTunel MapkeTusra. Iponecc
MapkeTuHra. IHCTpyMeHTbl MapKeTuHra. LIeHHOCTb
KaK OCHOBHOM KOHLeNT. MeHsto1asacs posb
MapKeTWHra. BHelllHsIg ¥ BHYTpeHHsIs Cpe/ia.
[Topxonp! kK aHanM3y MapketuHrosou cpezsl (PEST,
SWOT, SNW aHanu3). AHanuTHuecKas rofjepKka
OyAyIIMX MapKeTUHTOBBIX PeIlleHu .
WNHcTpymeHTapuii MapkeTuHTa. TpaAULIMOHHbBIN U
pacCIIMpPeHHbI MapKeTUHIOBbIN KOMIIIEKC.
WHCcTpymeHTBI KOMIL/IEKCa MapKeTHHIa U UX POJib B
JOCT)KEHUU MapKeTHHIOBbIX Lie/lel.

OcHOBBI
TOKYTIaTeTbCKOTO
noBeaeHus1. / Consumer
behavior: how people
make buying decisions.

CylLLHOCTb OKYIaTe/IbCKOro rnosegeHus1. Mogens
TIPUHATYS pelleHus O MOKYyIKe. XapakKTepUCTUKU
TIOKYTIOK Y PBIHOYHOTO IIPe/IJIOJKeHUSI.

CerMeHTalys pbIHKA U
MO3ULIMOHMPOBaHue. /
Market segmentation,

targeting and positioning.

Cy11HOCTb U COZieprKaHue IpoLecca cerMeHTanuu.
IToaxoapl K cCerMeHTUPOBAHUIO PLIHKOB. LleneBoit
MAapKeTHHT Y ero crpareruu. [1o3uimonupoBasye u
BO3MOJKHBIE MO3ULMOHHbIE OCHOBaHUS

KonkypeHTHbIe
CTpaTeruy 1
KOHKYDEHTHBbIe
rpeuMylLecTsa. /
Competitive strategies
and competitive

Bub1 KOHKypeHTHBIX cTpateruil. CofepkaHue U
yTpaBjieHHe KOHKYPeHTHbBIM [TPeNMYIL{eCTBOM.

advantages.
VHTerpupoBaHHbIe Posib KOMMyHMKaI[1ii B KOMILJIEKCe MapKeTUHTa.
MapKeTHUHT OBbIe Homo Informaticus. Pa3Butuie cTpaTeruu U TaKTUKU

KOMMYHUKaLuU. /
Integrated marketing

KOMMYHUKAI[MOHHOTO Bo3AelicTBus. CpesicTBa U
KaHaJ/Ibl KOMMYHUKALIUK: TPaJULIMOHHBIE U

communications. VHHOBAL[MOHHbIe. PO/Ib KOMMYyHUKAaL[MU B
MPO/BV>KEHUU PbIHOUHOTO MPe/JIOKEeHUs U
dbopmMrpoBaHus OTK/MKa. HoBble poBUratorue
TeXHOJIOTHUH.

MapkeTtrHroBas MeXXauCLUIIIMHAPHOCTh MAaPKETUHT OBOM

JIMHIBUCTHKaA: JIVHIBUCTHKU. BrvsiHMe si3bIKa Ha MPUHATHE pelleHus

TIOHATUMHBIY arrapaTr U | 0 NMOKyTKe. Vcrionb3oBaHKe sA3bIKa B MAPKeTUHT OBOM

COBpPeMeHHbIe JesiTenlbHOCTU. OCHOBHBIE TIOHATYSA, 3aJjaul, (QYHKLUN

¢yHkuyu. / Marketing
linguistics: conceptual
framework and modern
features

MapKeTHHI OBOW JITMHTBUCTUKU. [IpUHLIMITBI peueBoro
BO3-/IeMICTBUA Ha MOKymnaress. JINHIBUCTUYeCKOoe
obecrieueHre yCTIeITHOCTH MapKeTHHTOBOM
JlesaTe/IbHOCTU. PeueBble cTpaTeruu U TakTUKU B
MIPO/IBWKEHUH.

MapKeTHHIOBBIU
JVICKYPC KaK OOBeKT
JIVHTBUCTHUKU. /
Marketing discourse as
an object of linguistics.

ITonsiTUe ¥ THUITBLI MAPKETUHTOBOT'0 AUCKYypca. JIUHT-
BHUCTHUECKHE MTPO0JIeMbI TIPO/IBUKEHUST PHIHOYHOTO
Tpe/iJIoKeHUsl.




8 MapKeTHHrOBbIe TeKCThI. | THITbI ¥ CITOCOOBI CO3/jaHus. SI3bIKOBBIE 0COOEHHOCTH

/ Marketing texts. MapKeTUHI'OBBbIX TeKCTOB. 3aKOHOMEPHOCTU
ripojiBuratoiiero Tekcra. OHnaiitH u oddaiiH TeKCThI.
TeKcThl B cOLMaNbHBIX ceTsX. CyrreCTUBHbBIN TEKCT.
3aroJioBOK, MpeINCI0BUe KaK NPUMepbl
MPO/IBUraOIINX TEKCTOB. AJjanTalysi TeKCTOB.
Jlexcuueckue peCcypchl POJBUTAIOIINX TEKCTOB.
TexHoJI0rHs MPOeKTUPOBaHKS ITPOJIBUraOILero
TeKCTa.

9 PeknamHbIii 06pa3 Kak [MoHsATHe U TIOAXO/IbI K CO3/IaHHUI0 PeKJIaMHOT0 0Opasa.
OCHOBHOE TTOHSITHE TexHosorusi pa3paboTku. SI36IKOBBIE CpeCTBa
MapKeTUHI'OBOM co3zanus obpasa it 3¢ heKTUBHOTO TIPOABMKEHUS
JIMHTBUCTUKU. / PBIHOUHOTO NpeziokeHrs. KonupalTuHr
Promotional image as a
basic concept of
marketing linguistics.

10 HevimuHr Kak Cy1jHocTh U cdepbl UCI0b30BaHUs HEMMUHTa.
WHCTPYMEHT Crnoranbl. Bausinve HeliMuHra Ha 3¢ ($eKTUBHOCTh
MapKeTUHI OBOU MapKeTHUHIOBOU J|esiTe/IbHOCTU. TexXHOoI0rumu
JVMHTBUCTUKU. / Naming | HeliMuHra.
as a tool of marketing
linguistics.

11 Caiit u ero JIMHIBUCTHYECKUM aHa/n3 cata. Penpe3eHTarus
HarosiHeHue. / Website 3/71eMeHTOB KOHTeHTa. [IpoekTHpoBaHe UHOS3bIYHBIX
and its content. calToB. MeXKy/IbTYpHasi U MeKbsI3bIKOBast

JIOKa/IM3aLusl.

12 MapkeTUHroBble [MTpakTHKK pa3pabOTKX U TIpe3eHTaly HaliOHA/IbHO-
TIPOEKTHI U UX OPHUEHTHPOBAHHBIX MaPKETUHIOBbIX MMPOEKTOB. PoJib U
JIMHTBUCTUYECKOE COJieprKaHue JIMHIBUCTUUECKOTO COTIPOBOXKIEHUS.
COIMPOBOXAeHHe. / TexHosorusi pa3paboTKY IMHTBUCTUYECKOTO
Marketing projects and COTIPOBOXK/IeHHSI MAPKETUHT OBBIX MIPOEKTOB.
linguistics support

13 A3pikoBble ucciefoBanus | [IpakTukuy ucciefoBanuid. Mcnosmb3oBaHue
B MapKeTHUHre. / pe3y/bTaTOB S3bIKOBBIX UCCJ/IeJOBAaHUM /IS
Language research in COBepILIeHCTBOBAHWSI MapKETUHT OBOU [1eSITeIbHOCTU U
marketing. 3¢ deKTUBHOM JIMHTBUCTUUECKOM MOIePXKKH.

4.3 IlepeueHb 1a00paTOPHBIX padoT

4.4 TlepeueHb NMPAKTHYECKUX 3aHATHH

Cemectp Ne 8

JlabopaTopHbIX paboT He TIpelyCMOTPEHO

. Ko/1-Bo akajieMuuecKux
No Tembl NpakKTHUeCKHX (CEeMHUHAPCKHX) 3aHATHI
4acoB

MapKeTUHI0BbIY UHCTPyMeHTapHi.
1 AmnanuTtryeckas nojep;kxka MapKeTUHIOBbIX 2

pelieHui
7 Mogenb NpUsATHS pelleHus O ellleHus O MOKYTIKe. 9

@DaKTOphbI BAUSHUS

6




3 Crparervu cermeHTaLMu 2

4 IIpogBurarolye TeXHOJIOTUN 2

5 [TpyHLIUIIBI peyeBOro BO3/|eHCTBUS Ha MOKyNaTeJIsl. 4
PeueBble cTpaTervy ¥ TaKTUKHU NPO/JBHKEHUS

6 ['mobGanbHBIN U JIOKaTbHBIN MapKeTHHT OBBIH ’
JMCKYPC

7 AHanu3 MapKeTUHIOBbIX TeKCTOB. J((PeKTUBHbIE U 4
OLTMOO0YHBIE TTPAKTHKH

8 S13bIKOBBIE CPe/ICTBA CO3/laHMs peKslaMHoro obpasa 2
Crnoranbl. Muccust 1 BufeHue rio0anbHbIX

9 KOMITIaHUM KaK MIpUMep UCIO0Ib30BaHUs 2
MapKeTUHI OBOW JIMHTBUCTHKH.

10 Pernpe3eHrarus 371eMeHTOB KOHTeHTa B pa3/IMUHbIX 9
A3bIKaX.

11 [IpakTHKM JTMHTBUCTUUECKOT'O COTIPOBOXK/€HUS 9
MapKeTUHI'OBbIX [IPOEKTOB

12 ITpaKTUKH SI3bIKOBBIX MCC/Ie/IOBAHUM 2

4.5 CamocrosiTe/bHasi padoTa

Cemectp Ne 8

Ne Buj CPC Ko/1-Bo akajieMmuuecKux
4acoB
1 Awnanu3 HayuyHbIX Ty OMKaLAH 5
7 BbinonHeHre MMCbMEHHBIX TBOPUECKUX paboT 18
(mceM, nokaaznoB, coobuenuii, JCCE)

3 Hanucanue otuera 6

4 Harnmcanue pedepara 3

5 ITpopaboTKa pa3ie/ioB TeOPeTUUYECKOr0 MaTepHasa 6

B xoze nipoBesieHust 3aHATHM 110 AUCLIUTIIMHE UCTIONB3YIOTCS C/IeIyIOIe NHTepaKTUBHbIE
MeTo/1bI 00yueHust: [Je6atnl (debates) — opraHn3oBaHHBIN U UETKO CTPYKTYPUPOBaHHbIM

1y 6/ IMUHbIN 00MeH MHeHHSIMH T10 OTipe/ie/ieHHOM TeMe. [lenoBast urpa (serious play, serious
game) — MO/ieJIMpOBaHre peabHbIX YCI0BUM NTPO(deCcCHOHaTbHOU JesiTeIbHOCTU YU UMUTALUS
YeJI0BeUeCKMX OTHOIIIEHHWH U COLIMaIbHOTO B3auMOZelCTBUs B paboueti cpesie. Kaxkomy
YUaCTHUKY WI'Dbl Ha3HAYalOTCsI OTIpe/ie/ieHHasi pojib U (DYHKIIWS B PAMKaXx BBITIOJTHEHHUST paboueid
3apaun. [Juckyccus (discussion) — pa3HOCTOpPOHHee IpymIoBoe 00Cy/jeHre CIIOPHOTO
BOIIPOCA, Halle/IeHHOe Ha I0JlyueHHe pelleHus], yCTpauBarolllero BceX YYaCTHUKOB IPYIIIbI.
WuTepakTrBHas (mpobieMHast) ek (interactive lecture) — BBICTyTIEHHE TIPeIIOjaBaTe st
riepe/1 OOJIBILION ayAUTOPUEH, BK/TFOUArOIIee JUCKYCCHH, UCTIO/Tb30BaHUe TIPe3eHTal|i Wik
BH/leOMaTepHUasioB, MO3rOBOH LLITYPM, MOTHBALMOHHYIO peub. Kpyrsbiii ctos (round table) —
TPYIIIIOBOE 00CY>KeHHe HeCKOBKUX MTPOOIeMHBIX BOITPOCOB, YUaCTHUKH KOTOPOTO BBIPA)KalOT
cobcTBeHHOe MHEeHHe Ha pPaBHOMPaBHOM ocHOBe. MeTos KeticoB (case study) — aHamu3
BBIMBIILIJIEHHOW W/ peasibHOM CUTYaL[UU JJisl BbIsIB/IeHUs 11po6JieM, 3¢ eKTUBHBIX BADUAHTOB
pellieHri U BO3MOKHOCTH MPaKTUUeCKOr0 MpUMeHeHUsI oTyueHHbIX 3HaHuH. [IpocMoTp u
obcyxenue yuebHbix BuzeodmioMos (film-based learning) — ocyiecTBsieTcs st
pa3MbIIIIeHyst Ha/l Tpo6/ieMHBIMU BOTIPOCAMH, KOTOPbIe 03BYUMBAIOTCS Tepe]] HauajaoM
¢unema. Ilybmiunas mpesenTanus (public presentation) — mpezcTaBieHre 00yuaroLx
MaTepuasoB B CTPYKTYPUPOBaHHOM, rpadueckoM U TIPOCTOM JIJis yCBOEHHs BU/E.

7



[Tpe3eHTal|ist MOXKET CJIYKUTh [JOTIOJTHATE/TFHOM WUTFOCTpaLel yueOHOTO MaTeprasa u
oToOpa)kaTh ero K/roueBble MOMeHThI. PaboTa B Manbix rpynmax (small group workshop) —
JieJieHre KOJIJIEKTHBA Ha MaJible TPYIIbI 171t 00CYK/jeHusI OTipeZie/IeHHBIX BOTIPOCOB U
pa3paboTKu pereHui yueOHOM 1pobieMbl. DTOT MeTO/] ITO3BOJIsIeT BOB/IEKAaTh B PabOTY BCex
yUall[XCsl, TPEHUPYeT HaBbIKK COTPYAHUYECTBA M ME>XKTMYHOCTHOTO 0011ieHust. [IpernofiaBares,
TIPUMEHSIIOIINI UHTePaKTUBHBIE METOABI, BBICTYTIAeT B KaUeCTBe IMOMOIHUKA U KOOPAWHATOPa
Tiporiecca, repe/iaBasi akTUBHYH0 QYHKLMIO 00yueHus cTyZeHTaM. OH ke perynvupyeT MpoLecc
yepe3 MOJTOTOBKY CIeLja/IbHbIX 33/JaHnH, NTPoBe/ieHre KOHCY/IbTallli, obecrieyeHue
TeXHOIOTMUeCKO# 6a3bl, OLeHKY paboT U TipejocTaB/ieHHe 00paTHOM CBSI3H

5 IlepeueHb y4eOHO-METOJUUECKOT0 00ecieyeHUsl JUCHUILTMHBI
5.1 MeToanuecKHe yKa3aHHs /I 00yUaIoMUXCA M0 OCBOEHHIO JUCHUILTHHBI
5.1.1 Meroauueckue yKa3aHus /i 00yUJarOIUXCA M0 MPAKTHYECKHUM 3aHSITHAM

W3yyaTh AUCLUTUTMHY PEKOMEH/YeTCsl B COOTBETCTBUM C TOM MOCJ/Ie/I0BaTe/IbHOCTBIO, KOTOpast
o603HayeHa B ee cofiep>KaHUU. [I/1s1 YCIIeIIHOT0 0CBOeHHs Kypca oOyuaroiyecs J0/DKHbI UMeTh
TriepBOHavabHble 3HaHUs B 00/1aCTH MeHe)KMeHTa, TeOPUHA KOMMYHUKALWH.

Ha nekuusix mpero/iaBaTe/ib 03ByYMBaeT TeMY, 3HAKOMHUT C TIePeYHEM JIUTePATYPbI 110
TeMe, 000CHOBBIBAaeT MeCTO U POJIib 3TOM TeMbI B JAHHOMN JUCLIMIUINHE, PACKPLIBAET ee TIPAKTH-
yeckoe 3HaueHue. B xo/ie JIeKIii CTyIeHTy He0OX0JMO BeCTH KOHCIIEKT, (PMKCUPYST OCHOB-
HbIe TTOHSATHS U MPO0O/IeMHBIE BOTIPOCHI.

[TpakTHueckue (CeMUHAPCKHe) 3aHSITHS 110 CBOEMY COZIEP>KaHUIO CBSI3aHbI C TEMaTUKOM
JIeKLIMOHHBIX 3aHATHH. HaunHaTh MOATOTOBKY K 3aHSTHIO 11e/1lec000pa3HO C KOHCTIeKTa JIeKLHH.
3aziaHre Ha MpakTUYecKoe (CeMHHapCKoe) 3aHsATHe CoobIIiaeTcsi 00yJaromymcs 10 ero
npoBefeHysi. Ha cemuHape mpernosiaBatesib OpraHu3yeT o0Cy»XeHre 3TOi TeMbl, BBICTYTIas B
KauecTBe OpraHM3aTopa, KOHCY/IbTaHTa U JKCIlepTa yueOHO-TI03HaBaTebHOM [esTe/TlbHOCTH
oOyyarorierocsi.

5.1.2 MeTtouuecKue yKa3aHus AJIsi 00yJaromuxcs Mo CaMoCTOsITe/IbHOI padoTe:

V3yuenue JucLUIIMHEI (MOAY/Is) BK/IFOUAaeT CaMOCTOSITe/TbHYI0 paboTy obyuatoriierocs.
OCHOBHBIMH BH/IJaMH CaMOCTOSITe/TbHOM pabOoThI CTY/IEHTOB C yU4aCTHeM TIpero/jaBaTesiei
SIBJISTFOTCSL:
* TeKyII1e KOHCY/IbTaluy;
* MpHeM U pa300p OMaIITHUX 3aZlaHUK (B Yachl MPAKTUUECKUX 3aHATHH).

OCHOBHBIMHU BU/JAMH CaMOCTOSITEJTbHOM PabOThI CTYJeHTOB 0e3 yuacTHs Mperno/jaBarTesiei
SIBJISTFOTCSI:

* (hopMUpOBaHKeE M YCBOEHHE COJIeP>KaHUs KOHCIIEKTA JIEKLIMH Ha Oa3e peKOMeHJOBaHHOM
JIEKTOPOM yueOHOM IuTepaTyphl, BK/ItoUast “HGOpMaIlMoHHbIE 00pa30BaTe/IbHbIe PECYPChI
(3MeKTpOHHBIE YUeOHUKHU, 37IEKTPOHHBIE OUOTHOTEKH U [IIP.);

* CaMOCTOSITeTbHOE U3yUeHHe OT/Ie/TbHbIX TeM WJIA BOTIPOCOB T10 YUeOHUKAM WU
yueOHBIM TT0COOUSIM;

* HarnvcaHue pedepaToB, [JOK/Ia/IOB;

* TIOJITOTOBKA K CEMUHapaM;

* BLITIO/THEHHUE [IOMAIITHUX 33/JaHUI B Pa3/IMUHOM BUJIE.

6 @DoHJ OLEHOUHBIX CPeACTB A/ KOHTPOJIA TeKylleill ycrneBaeMOCTM W TPOBeJeHHUs
NMPOMEe)XYTOYHOH aTTeCTalyuy Mo JUCHMIINHE
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6.1 OneHouyHble cpeACTBa /I IPOBEJAeHUA TeKyIlero KOHTPOJIs
6.1.1 cemectp 8 | O630p cTaThH
Omnucanue npoueaypsl.

Tema (pa3gen): SI3bIKOBbIe Hccae0BaHus B MapkeTuHre / Language research in marketing

OmnucaHue NpoLeyphl: CTY/IeHTY Mpe/iiaraeTcst CaMOCTOSITe/IbHO OCYILIeCTBUTD MOUCK U TIO/-
0op cTaTby, B KOTOPOU TMPe/ICTaB/IeHbI Pe3y/IbTaThl S3bIKOBOTO UCC/Ie/IOBAaHUS B MAapKeTHHTE.
CraTbs J0/DKHA OBITH TIPOAHATM3UPOBAHA, OPUEHTUPYSICh Ha C/ie/lyIOLl1e TTOI0XKeHUsI.

General criteria

Does the paper provide insight into an important issue?

Does the paper tell a good story?

Is the paper interesting for an international audience?

Does the insight from the paper stimulate new, important questions?

. Is there a high probability that the paper will be read and cited by others?

Abstract

Make sure that the abstract is informative, can stand alone and covers the content.

A combination of the problem and the conclusions.

No figures or citations should be included here.

Introduction

It should state the objective, the problem - the research question to be addressed, provide a con-
cise background: why the work was done, quote literature only with direct bearing on the prob-
lem - not a textbook, state a hypothesis — a suggested solution to the problem.

Conclusions

This is the “take-home message” of the paper. Should be short and concise. Must be possible to
derive from the results and discussion. It is not a summary of the paper.

Read the abstract, introduction and conclusions. Is there a clear message?

Having read the introduction — can you find out what the contribution of the paper is? Try to
formulate the message in your own words.

Do the perceptions or hypotheses in the introduction match the conclusions?

Detailed review

Materials and methods

Experiments: are the experiments documented adequately? Have information about positive
and/or negative controls, and the numbers of replicated experiments and/or samples been pro-
vided?

Results: are they presented so that you can easily see their significance? Are concentrations
shown with believable accuracy - or are they shown with too many significant digits?

Data analysis: have statistics been used in an appropriate way? Is the raw data presented in such
a way that you can see if the statistical method is adequate?

Figures: Can the figures explain the results? Are the figure captions informative?

Tables: are all the inputs in the tables necessary to understand the message?

Conclusions

Can the conclusions be derived from the results and the discussions?

Is the author citing the original contribution or citing from a popular source?

ik

ITo pe3ysibTaTam aHaM3a HEOOXOAMMO TIOATOTOBUTH TTPe3eHTALIUIO.

IIpumep 3ajaHus:
https://www0.gsb.columbia.edu/mygsb/faculty/research/pubfiles/853/language%?20and
%?20culture.pdf



KpuTepuu onieHUBaHMA.

Kputepuu oLleHKH: CBOEBPEMEHHOCTD BBITIOJIHEHMUS], TIOATOTOBKA MPe3eHTalui, COOTBETCTBUE
3alaHHOM CTPYKTYpe, CoJiep>KaHue Pa3/iesoB, MyO/IMYHOe BBICTYIUIEHHEe

6.1.2 cemectp 8 | IIpoexT
Omnucanue npoueaypsl.

Tema (pa3zesn) MapKkeTHHIOBble IPOEKThI M MX TMHTBUCTHUYECKOe COTIPOBOKeHue / Marketing
projects and linguistics support.

OnucaHue npoLeypbl:

CTy/ieHTbI BBITIOJHAIOT IIPOEKT U MPe3eHTYIOT ero pe3y/ibTaTbl HA CEMUHAPCKOM 3aHATUM.
IIpumep 3ajaHus:

Pe3ynbTat BbINOMHEHUS 3a/iaHUSI — IPOEKT, CBSI3aHHBIN C UCTIOJTHEHHEM MapKeTUHTOBOU (PYHK-
11 B r7100aMbHOY KOMITAHKY 1 OTTUCAaHHe HeoOXOAMMOMW JIMHTBUCTUYECKOW TIOZePIKKH.

511 jocTKeHUst pe3y/bTaTa U ero yCIeLHoro npe/icTaBIeHrs He00X0JUMO BBITIOJTHUTD Clie-

Jyrolee:

1. BbiOpaTh KOMITaHUIO WK MPUYMAaTh TUTIOTeTUUECKYH0 KOMITaHUI, ZIelCTBYHOLLYIO IJI0-
GanbHo.

2. OnpesenuThb TIpeAMeT U 3a/laud MapKeTHHTOBOT'O TIPOEKTa.

3. CcdopmupoBaTh porpammy MpoeKTa.

4. Pa3paboTaTh IMHTBUCTUUECKYHO MOJIEPHXKKY.

5. OLleHUTb MTOTeHLMa/IbHYI0 3G (eKTUBHOCTb MPOEKTa.

PaboTKy MO>KHO BBITIOJIHUTB B IpyMIax (YMCIeHHOCTb TPYIIbI He Oosiee 4 uesioBek).
[HonyckaeTcsi UHAWBHAYa/TbHOE BHITO/IHEHHE PabOTHI.

KpuTepuu onieHUBaHMS.

Kpurepuu oLieHKH:
CBOEBPEMEHHOCTh BBITMIOJIHEHHs, TTIOATOTOBKA Mpe3eHTallul, COOTBETCTBHE 3a/laHHOM CTPYKTYPe,
cofiep>KaHue pas/iesioB, yOIMYHOe BBICTYTUIeHHEe

6.1.3 cemectp 8 | Pedpepar
Omnucanue nponeaypel.

Tema (pa3gesn) PekiamMHbIN 00pa3 Kak OCHOBHOE IMOHATHE MapKeTHHIOBOM JIMHTBUCTHKY / Pro-
motional image as a basic concept of marketing linguistics.

[Tpu BBIMTO/THEHUM 3aJjaHKsT HEOOXOIMMO Ha OCHOBE aHa/M3a Iy O/IMKaIii B OU3HeC->)KypHaiax
WM Ha UHTepHeT-calTax KOMIaHU TIPOaHaIM3uPOBAaTh [Ba pekiaMHbIX obpa3a. B pe3ynbrare
aHaJlv3a HaJjo N0Ka3aTh:

Copep>xaHue obpasa.

Vicrnionb3yemblie TMHTBUCTHUECKHE CPE/ICTBA /IS CO3ZlaHuMsT oOpa3a.

['mobanbHBIN WK TOKA/IBHBIM XapakTep oOpasa.

[MorenruanbHbIe 3(deKThI co31aHusa 0Opa3a.

[TpeumyliiecTBa ¥ HeJJOCTAaTKU CO3AaHHOTO 0Opasa.

C,E[EJIaTL aBTOPCKHM BbIBOJ] 00 yCITEIITHOCTH CO3/IaHHOTO 00pa3sa Zijisl 11eJIeBoi ayUTOPHH.

N
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O61Bem paboTtsl — He 6osee 3 crpanut], mpudt 12 nir. Times, MHTepBan OJMHAPHBIM.

KpuTepuu onieHUBaHMA.

CTyJeHT J0/DKeH BBITIOTHUTL 0030p MPaKTHK (He MeHee 2) U BBIMOJIHUTh UX aHa/IN3, UCTIONb3Ys
0a30ByI0 MapKeTHHTOBYIO TEPMHUHOJIOTHIO.

6.1.4 cemectp 8 | TBOpUeckoe 3aiaHmne
Omnucanue npoueypsl.

Tema (pa3gen) OcHoBbI okynaTesibckoro noeeaeHust / Consumer Behavior: How People Make
Buying Decisions

OmnucaHue MpoLeAyphl: afarTalys MO/e/Id TIPUHSATHS PeLleHHs O TTOKYTIKe.

[Tpumep 3a/jaHus: Ha OCHOBE TeOPeTUUeCKOW MO/Ied paCCMOTPeTh COOCTBEHHBIH MPOIiecc
TIPUHSTHS pellieHus O MOKYTKe KaKoro-Jnbo ToBapa.

KpuTepuu oneHUBaHMA.

YuuThIBaeTCsA MOJHOTA PaCKpPBITUA COAePKAHUA Ka)K,I[OI‘;I CTaJuH MPUHATHSA DEIIeHNs O ITOKYTII-
Ke, IIPABUJIBHOCTH MCITI0/Ib30BdHHWSA TePMHUHOJIOTHH, OITMCAHKEe BO3MOXKHBIX PHUCKOB.

6.1.5 cemectp 8 | Icce
OnucaHue npoueaypsbl.

[Tpu BeITIONTHEHUH 3a/jaHKsT HeOOXO0AMMO Ha OCHOBE aHa/M3a My0O/MKaluii B OM3HeC-)KypHasiax
WIM Ha MHTepHeT-CalTax KOMITaHUM MPOaHaIM3UpOBaTh MAaPKETHHIOBYIO /IeSITeTbHOCTh KOM-
naHui. B pe3ysibTaTe aHa/iM3a Haflo MOKa3aTh:

1. KoHKpeTHbIe MepOTIPHUSATHS, KOTOPbIe MO>KHO OTHECTH K MapKeTHHI'OBbIM. OObCHUTD
TI0YeMy, IaHHbIe MepPOTIPUSATHSI OTHOCSTCS K MAPKETUHT OBBIM.

2. Pe3ynbTaThl MapKeTHHI'OBOM JleTe/IbHOCTH, KOTOPbIe ObUTH JOCTUTHYThI M KOTOPbIE
OITMCAaHBI B Iy O/IMKALUH.

3. Kakue acrieKTbl MapKeTHHTOBOH [J|eSITelIbHOCTH (J1esiTe/IbHOCTh, aHa/lu3, KyJ/IbTypa) OT-
paXkeHbI B MPAKTHUKAX?

Cpenartb aBTOPCKHIA BBIBOJ| O CTeTIeHH MapKeTHHIOBOW OpHeHTALMH KOMITaHHUH.

O6mnem paboTtbl — He 60s1ee 3 ctpanul], WpudT 12 nT. Times, UHTepBas OAMHAPHBIIA.

ITpumep 3amanus:

Tema 3cce «MapKeTHHroBasi OpHeHTaIysl COBPeEMeHHOW KOMITaHUH.

KpuTtepun oueHuBaHus.

B 3cce cTyzieHT 0/DKeH BBIMOHUATE 0030p MPAKTHK (He MeHee 3) U BBITIO/I-HUTh UX aHaJIH3,
UCTI0/b3ysl 6a30ByI0 MapKETUHI'OBYHO TEPMUHOJIOTHIO.

6.2 O1jeHOYHBbIe Cpe/CTBA J/Is1 MPOBe/ieHUsl MPOMe)XXyTOUHOM aTTeCcTaluu

6.2.1 Kputepun u cpeacrBa (MeToJbl) OLIEHMBAHUA WHJUKATOPOB [JOCTH)KEHUSA
KOMIIeTeHI[UY B PaMKaX MPOMe)XyTOYHOU aTTeCcTaljuu

CpeactBa
NugukaTop AOCTIOKeHUs
Kpurepumu onjeHuBaHus (MeToapBI)
KOMIIeTeHI|UH
OLleHHBaHMA
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NMPOMe)XyTOYHOH
arTecTaluu

[1K-7.2 [JeMOHCTpUpyeT 3HaHWs, YMEHUs U | OTueT
HaBbIKY, CBfI3aHHblEe C MCII0/Ib30BaHUEM
MapKeTUHIOBOW  JIMHTBUCTUKU  TIPU
pelleHun 3aJ,a4u COIPOBOX/IeHHUS
OM3HEC-TIPOEKTOB

6.2.2 TunoBble O1|eHOUYHBbIE CPeACTBA NPOMEe)XXYTOYHOM aTTecTaniu

6.2.2.1 Cemectp 8, TunosBble oLieHOYHBIE CPeJCTBA /AJ/isi NPOBe/eHUus 3aueTa 1o
JHUCIUILIMHE

6.2.2.1.1 Onucanue npoueaypsbl
[Mpoueaypa 3auuThl oTuTeTa (MMyOIMUHas)

IIpumMep 3agaHUd:

CTyJeHT npe/cTaB/sieT 0T OTOB/IEHHBI OTUET O BbIMIOJIHEHUH [IPOeKTa B MMCbMEHHOM (hopMe._

6.2.2.1.2 Kpurepuu orjeHuBaHuA

3auTeHo He 3auTteHo

OO0111as1 OLIeHKA 10 BCEM COCTaBJISFOIINM OneHka meHee 61 6aa
oryeta oT 61 Ganna

7 OcHOBHas y4yeOHas MTepaTrypa

1. Vcaera T. E. PeueBasi KOMMyHHUKALIMSI B TypU3Me : yueOHOe TTocobOue C MaTepraiaMH Ha
auriuiickom s3eike / T. E. Mcaesa, 2010. - 240.

2. Handbook of Research on Entrepreneurship and Marketing for Global Reach in the Digital
Economy / edited by L. C. Carvalho, P. Isaias, 2019. - 636.

3. Handbook of Research on Digital Marketing Innovations in Social Entrepreneurship and
Solidarity Economics / ed. J. M. Saiz Alvarez, 2019. - 466.

4. Handbook of Research on Applied Al for International Business and Marketing Applications /
ed.: B. Christiansen, T. Skrinjaric, 2020. - 733.

5. Marketing, Creativity and Experiential Design / ed.: N. Matos [et al.], 2021. - 237.
8 lonmostHUTE/TbHAs yue0Hasi TUTepaTypa U CipaBoOYHast

1. Understanding the Critical Role of Marketing in Organizations and Society. Ch. 1, 1995. -
186.

2. Kotler Philip. Marketing Management : analysis, Planning, Implementation and Control /
Philip Kotler, 1994. - 802.

3. Littlefield R. S. Integrated Marketing Communications in Risk and Crisis Contexts: A
Culture-Centered Approach / R. S. Littlefield, D. D. Sellnow, T. L. Sellnow, 2021. - 211.
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4. Handbook of Research on Interdisciplinary Reflections of Contemporary Experiential
Marketing Practices / ed. G. Akel, 2022. - 621.

5. Integrated Marketing Communications, Strategies, and Tactical Operations in Sports
Organizations / ed. M. Alonso Dos Santos, 2019. - 346.

9 Pecypcol cetu IHTepHeT

1. http://library.istu.edu/
2. https://e.]lanbook.com/

10 ITpodeccuoHa/IbHBIE 0a3bl JAHHBIX

1. http://new.fips.ru/
2. http://www1.fips.ru/

11 TIlepeyeHr WH(OPMALMOHHBIX TEXHOJIOTUW, JIMIEH3HOHHBIX M  CBOOOJHO
pacnpocTpaHsieMbIX CHeIlHaTU3HPOBAaHHbIX MPOrpaMMHBIX CPeACTB, HH(OPMaLOHHBIX
CIIPaBOYHBIX CUCTEM

1. Microsoft Office 2003 VLK (mocraBku 2007 1 2008)
12 MaTepua/IbHO-TEXHUUYECKOe 00ecreueHre JUCIUIUITHHBI

1. B yue6HOM mpoliecce UCTIONB3YeTCS Cieyroiiee obopyzoBanue: — [TomeleHus AJist
CaMOCTOSATe/TbHOM paboThl, OCHAIleHHbIE KOMITBIOTEPHON TeXHUKOW C BO3-MOYKHOCTBIO
NOJK/IF0UeHus K cety "ViHTepHeT" 1 obecrieueHreM OCTYTIA B 3IEKTPOHHYIO WH-(OPMaI[MOHHO-
obpa3oBaTesibHYIO Cpefly By3a, — YueOHble ayJUTOPUH AJIs IPOBe/IeHUs: 3aHSITHH JIEKLIMOHHOTO
THIIA, 3aHATUA CEMUHAPCKOTO TUTIA, MPAKTUUECKUX 3aHSTHH, BBITOIHEHHS KYPCOBBIX paboT,
IPYNNOBBIX Y UHAUBUYaIbHBIX KOHCYJ/IbTAL|M, TeKYLero KOHTPOJISl U IPOMEKYyTOYHOM
aTTeCTalliy, YKOMILJIEKTOBaHHbBIE CTie-I[HaTM3UPOBaHHON MeOesblo U TeXHUYeCKUMU
cpezncTBaMu oOyueHusi, — Habopbl IeMOHCTPAIIMOHHOTO 000PYI0BaHUS U YUeOHO-HATJ IS THBIX
rocobui
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